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 Rev(mil) 2008A 2009E 2010E 
Mar $1.9 $1.4A  
Jun $1.6 $1.5E - 
Sep $2.0 $2.5E - 
Dec $1.9 $2.9E - 
    
FY $ 7.38 $8.3E $16.6E 
P/Sales 6.1x 5.4x 2.7x 

EPS 2008A 2009E 2010E 
Mar ($0.29) ($0.20)A - 
Jun ($0.34) ($0.17)E - 
Sep ($0.31) ($0.13)E - 
Dec ($0.47) ($0.13)E - 
    
FY ($1.41) $(0.62)E $(0.43)E 
P/E NM NM NM 

Price: $2.99 
52-Week Range:  $7.38 -$0.39 
Target: $4.00 
Rating:      BUY 
  
Shares Out. (diluted): 14.9 mil 
Mkt. Capitalization: $44.6mil 
Avg. Volume:  20,000 
Inst. Ownership: 42% 
BV / Share (Est.): $0.90 
Debt / Tot. Cap.: 0% 
Est. LT EPS Growth: NM 
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1.866.655.3431 

 
Jay M. Meier  
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Company Description: Wireless Ronin Technologies, Inc. provides dynamic digital signage solutions targeting specific retail and 
service markets.  Through a suite of software applications marketed as RoninCast®, RNIN provides an enterprise-level content 
delivery system that manages schedules and delivers digital content over wireless or wired networks.    
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Expect In-line Q2’09 Report, plus maybe some deal visibility  
(RNIN - $2.99) BUY  

                Key Points 

                                                                                                                         Financial Summary 
 Q2’09 Results should be in-line with our estimates.  Cash 

burn rates will be a focal point. 

 The story is about large, looming contracts.  Their visibility is 
the most important issue.  Look to management for color. 

 Ronin reports after the market close on Thursday August 6, 
2009.  Conference call to follow. 

We expect Ronin to report Q2’09 results that are in-line with our previously revised 
estimates, but the cash levels and burn rates will remain in focus.  We currently forecast 
revenue of $1.5mm, GAAP EPS of ($0.17) and non-GAAP EPS and ($0.14).  Consensus 
forecasts $1.44mm and ($0.18), but it’s unclear if this is GAAP or non-GAAP.  We currently 
forecast that Ronin will burn roughly $2.5mm in cash in Q2’09.  We further currently forecast 
Ronin to burn an additional $3.7mm in cash in 2H’09 and to exit FY’09 with roughly $5mm in 
cash and no debt.  In our opinion, any improvement in our liquidity outlook would be material. 

With potentially large opportunities looming, NEC America’s interest in reselling 
RoninCast® is pretty obvious.  We have long held that digital signage and Ronin offer 
significant investment potential.  We continue to believe that large contracts loom in the near-
term for Ronin.  We further believe inverting the relationship between NEC and Ronin makes 
all too much sense, lowering both risk to large potential customers and pressure on Ronin.  
One could speculate that inverting the NEC/Ronin relationship could be a precursor to a 
contract award, which would be consistent with our timing assumptions of KFC.  Thus, 
contract visibility remains the primary point of interest for Ronin.  We anticipate a robust 
update from management on the conference call. 

Ronin will report Q2’09 results after the market close on Thursday August 6, 2009.  
Management will host a conference call to discuss the results and outlook at 3:30pm CT that 
afternoon.  Interested investors can listen to the call by dialing 877-419-6596 or via the 
“Investors” section of the corporate website.     
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Analyst Certification  
I, Jay M. Meier, certify that the views expressed in this research report accurately reflect my personal views about the subject company and its securities. I also certify that 
I have not been, am not, and will not be receiving direct or indirect compensation related to the specific recommendations expressed in this report. 
 
Important Disclosures: 
 
The analyst or any member of his/her household does not hold a long or short position, options, warrants, rights or futures of this security in their personal account(s). 
 
As of the end of the month preceding the date of publication of this report, Feltl and Company did not beneficially own 1% or more of any class of common equity 
securities of the subject company. 
 
There is not any actual material conflict of interest that either the analyst or Feltl and Co. is aware of. 
 
The analyst has not received any compensation for any investment banking business with this company in the past twelve months and does not expect to receive any in 
the next three months. 
 
Feltl and Company has been engaged for investment banking services with the subject company during the past twelve months and does anticipate receiving 
compensation for such services in the next three months.   
 
Feltl and Company managed the initial public offering of Wireless Ronin Technologies dated November 28, 2006.   
 
Feltl and Company has not served as a broker, either as agent or principal, buying back stock for the subject company’s account as part of the company’s authorized 
stock buy-back program in the last twelve months.  
 
No director, officer or employee of Feltl & Company serves as a director, officer or advisory board member to the subject company. 
 
 
Feltl and Company Rating System:  Feltl and Company utilizes a four tier rating system for potential total returns over the next 12 months. 

Strong Buy:  The stock is expected to have total return potential of at least 30%. Catalysts exist to generate higher valuations, and positions should be initiated at 
current levels. 
Buy:  The stock is expected to have total return potential of at least 15%.  Near term catalysts may not exist and the common stock needs further time to develop.  
Investors requiring time to build positions may consider current levels attractive. 
Hold:  The stock is expected to have total return potential of less than 15%.  Fundamental events are not present to make it either a Buy or a Sell.  The stock is an 
acceptable longer-term holding. 
Sell:  Expect a negative total return.  Current positions may be used as a source of funds.     
 

Other Public Companies mentioned in this Report: 
 

                  8/5/2009   
  Ratings Distribution for Feltl and Company     
        ------ Investment Banking ------    
    Number of  Percent  Number of  Percent of    
  Rating  Stocks  of Total  Stocks  Rating category   
  SB/Buy  21  64%  2  10%   
  Hold  10  30%  0  0%   
  Sell  2  6%  0  0%   
    33  100%  2  6%   

  
 
            

             
             
                      

 
 

The above represents our ratings distribution on the stocks in the Feltl and Company 
research universe, together with the number in (and percentage of) each category for which 
Feltl and Company provided investment-banking services in the previous twelve months.  
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Date Nature of Report Rating Price 
Target 

1/08/07 Initiation of Coverage Buy $10.50 
12/17/08 More Right-sizing HOLD $1.50 
2/18/09 Q4’08 Report Update HOLD $1.20 
5/7/09 Q1’09 Preview; Upgrade to BUY BUY $4.00 
5/8/09 Q1’09 Report BUY $4.00 
6/8/09 Earnings Revision BUY $4.00 
8/5/09 Q2’09 Report Preview BUY $4.00 

 
 
 
Feltl and Company does make a market in the subject security at the date of publication of this report. As a market maker, Feltl and Co. could act as principal or agent 
with respect to the purchase or sale of those securities. 
 
Valuation and Price Target Methodology: 

Our research shows a group of comparable vendors to Ronin currently trades at 2.5x its FY’10 revenue estimates.  Applying this valuation to our $16.6mm FY’10 revenue 
estimate for RNIN, we have set our price target for Ronin at $4.00.   
 
Risks to Achievement of Estimates and Price Target: 

• Wireless Ronin is an early stage company with limited revenue and a history of operating losses.  The report of its independent registered public accounting 
firm contains an explanatory paragraph expressing substantial doubt about the company’s ability to continue as a going concern.  

• RNIN’s success depends on its RoninCast system achieving and maintaining widespread acceptance.   Its software is complex and must meet stringent user 
requirements. Errors or defects could result in the rejection of RNIN’s products, damage to its reputation, lost revenues, diverted development resources and 
increased customer service and support costs and warranty claims.  

• Prospective customers can take a long time to evaluate RNIN’s products, thus the sales cycle can be lengthy and difficult to predict.   

05/02/08 
Buy Target:  
$7.25 

10/16/08 
Buy Target:  
$4.00 

11.06/08 
HOLD 
Target:  $1.50 

2/18/09 
HOLD 
Target:  $1.20 

5/07/09 
BUY 
Target:  $4.00 
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• RNIN’s future business model relies upon strategic partners and resellers.  The successful formation of relationships with qualified partners and resellers is not 
assured.  Failure to develop these relationships could impact future revenue generation.  

• Based on current expense levels, management anticipates that the net proceeds from the IPO will be adequate to fund operations for at least the next 
12 months.  Future capital requirements, however, will depend on many factors, including the company’s ability to successfully market and sell its products, 
develop new products and establish and leverage strategic partnerships and reseller relationships.  In order to meet its needs beyond 2009, RNIN may be 
required to raise additional funding through public or private financings. 

• The market for RNIN’s products is characterized by rapidly changing technology, evolving industry standards, changes in customer needs, intense competition 
and frequent new product introductions.  If RNIN fails to develop new products or modify or improve existing products in response to these changes in 
technology, customer demands or industry standards, its products could become less competitive or obsolete.   

• The market for digital signage software is highly competitive and we expect competition to increase in the future.  Some of RNIN’s competitors or potential 
competitors have significantly greater financial, technical and marketing resources than it does.  These competitors may be able to respond more rapidly to new 
or emerging technologies or changes in customer requirements.  They may also devote greater resources to the development, promotion and sale of their 
products than RNIN can.   

• RNIN’s directors, executive officers and the Spirit Lake Tribe, an early investor, will beneficially own approximately 24.4% of the outstanding shares of the 
common stock after the IPO.  As a result, these shareholders, if acting together, may be able to influence or control matters requiring approval by shareholders, 
including the election of directors and the approval of mergers or other extraordinary transactions. 

• Wireless Ronin Tech currently operates with an interim management team, lacking both a permanent CEO and CFO.  If RNIN fails to hire satisfactory 
management, the Company’s operations could be affected. 

 

Other Disclosures: 

The information contained in this report is based on sources considered to be reliable, but not guaranteed, to be accurate or complete.  Any opinions or estimates 
expressed herein reflect a judgment made as of this date, and are subject to change without notice.  This report has been prepared solely for informative purposes and is 
not a solicitation or an offer to buy or sell any security.  The securities described may not be qualified for purchase in all jurisdictions. Because of individual requirements, 
advice regarding securities mentioned in this report should not be construed as suitable for all accounts. This report does not take into account the investment objectives, 
financial situation and needs of any particular client of Feltl and Company.  Some securities mentioned herein relate to small speculative companies that may not be 
suitable for some accounts.  Feltl and Company suggests that prior to acting on any of the recommendations herein, the recipient should consider whether such a 
recommendation is appropriate given their investment objectives and current financial circumstances.  Past performance does not guarantee future results.  Additional 
information is available upon request. 
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